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Q. P W E  ExpcAtsl MOW USWCS SCHEME WILE, CREATE AN 

~~~~~T~~ PRICE SQUEEZE. 

A. VVhk USWC's gtguea that the amount of avoided costs should be 

~~~~~~~ by the IWCs. it again cornpt@tety ignores the reality that the 

rwm9ler will also sepaMdy incur many of these same retailing costs. if 

the te$e!kr must aver a poition lJSWCs ~ d v ~ ~ $ j ~ 0  costs white 

incurring & bwn stparate advertising costs, the reseller must pay twice 

for su& retailing expenses. Nut only would resellers pay excess and 

dupficative retailing costs which creates the anticompetitive price 

squwze, the reseller would end up subsidizing the lLECs retailing 



MCf ppsses avoided ciost study which is objective, verifiable and 
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Moreover, USWC’s argummt presumes that potential competitors will choose 

reside over failities based service, when, in fxt, the resate entry strategy will 

encourage facilities bascd mice.  Competitm will be more likely to invest in 

€ar;ilities in an 851128 after it Ihas developed B custamer base through resmile. This 

s%ra?egy is considerable less risky for the new entrant than investing in facilities 

before th@ new enmt has my customer base. 

Given tite fact tfiirt new mmts have oppomities in various gwgraphic meas, 

these competitors will enter where tern iand conditions are most favorable. To 

&e antray, WSWG 5cems to believe that new entrmts will be willing to enter 

an area even ~ o u ~ ~  the adopted terns and conditions and unfavorable to resale 

competition. Again, USwC’s r& prking proposaf is out of touch With the 

rentlitits of a competitive market. USWG’S plan wifl discourage resale 

cornpe&ion now aMf futuse facility-based entry by competitors whose strategy 

wiPI r~ttmdlgr progress fiom resde to facilities-based service provision. 
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Anthony i. DiTim, of lawfuf age being first duly sworn. deposes and states: 

1. I am a Senior Manager of Regulatory AfEairs fbr MCI Teitecommunications Corporations 
('*MC1}, and have caused to be filed written repmsive testimony in sry.3port of MCi in 
Docket Na. U-302 1-96-448, et. al. 

2. Such Testimony is m e  and correct as 1 verily believe. 

Further atMiant sayetfr not. 

SUBSCRIBED AND SWORN io before me this 7th day of November, I996. 
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N o w  Public 

My Cammission Expires: 

hf ic  tu, 
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